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Retail STAR/X-Charge marketing at your fingertips!

Our objectives are to provide you, our VAR, with the resources necessary for a successful marketing

campaign.

After signing up as a VAR, we will be able to determine the marketing campaign best to fit your needs
and that will achieve maximum results. Below are some examples of items that can be customized for

you.
Flyers:

Flyers are extremely easy to create and allow you to display some of your
creative side, making it just that much more fun to advertise. Spatially, it
allows you plenty of room to introduce your product or service, describe the
benefits and features that set them apart from the rest, and then hooks them
in with a special offer or promotional tagline. While visually pleasing your
potential customers, flyers affords you the opportunity to give your clients the

full picture.

Ebulletins:

An email newsletter is an extension of your business and can add leverage to
your marketing campaign. In this new day and age of technology, email has
become an increasingly popular way of communicating. Monthly e-newsletters
or e-bulletins can keep your customers current on any upgrades or upcoming
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o new promotions or that your company is offering.

Coupons:

Coupons are a great way to entice new products to customers. Customers
enjoy discounts and will disengage routine shopping patterns to take
advantage of a good coupon offer.
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Websites:

Like an e-bulletin, websites expand the reach of your marketing campaign.
This affords your customers the chance to explore and research your
product or service on their own time. This is why more than aesthetically
pleasing; your website should be informative for both current clients and
e | prospective ones.
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“Make the Customer Connes " ‘ ) """"l Postca rdS:

When no envelopes are involved, the chance that your clients will read
your mailer increases, especially if it’s brightly colored and eye catching.
: : Highlighting your offer and implementing the excitement into your
postcard will increase the potential for a successful marketing campaign. Draw your potential clients
closer and keep your current clientele interested in reading your postcard.
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